
Allego is the only solution that  enables teams to easily create and 
curate agile content from reps and experts, delivered with formal 
marketing and product collateral for timely discovery and sales 
engagement.

AGILE CONTENT
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OVER 100,000 PROFESSIONALS ACROSS A VARIETY OF INDUSTRIES WORK SMARTER USING ALLEGO

RESULTS:

Increase win rates

Improve content effectiveness

Increase sales efficiencies

Improve sales conversations

“Out of the gate, we started to see 

immediate adoption in the field. 

Over the last 90 days, 93% of all 

users have accessed Allego at least 

once. We’ve logged almost 

200,000 video views”

⎼ Travis Hecker
Senior Manager, Abbott Labs

Capitalize on company-wide expertise to create content

Share relevant and timely content from any device

Engage prospects, customers, and sellers with engaging video

Collaborate, share ideas, and provide feedback from the field

Deliver personalized recommendations to sales reps in the flow of work

Ensure fast, easy access with Allego’s mobile-first platform

Allego combines the power of mobile, agile content, and AI 
personalization so that you can deliver content in its most 
actionable and consumable forms to the places where it has the 
greatest impact on your sales team.

Sales, enablement, and marketing teams use Allego to make 
content deeply engaging, highly collaborative and tracked 
intelligently. With Allego, you can: 



Deliver timely updates to internal or 
external audiences, giving them 

important information about changing 
conditions, product updates, 

regulatory changes, and more

High-velocity 
Communications

Sales and Marketing 
Collateral

ABOUT ALLEGO

Allego’s modern sales learning and readiness platform elevates sales team performance by combining training,

practice, coaching, and knowledge into one app, streamlined for the rapid pace of sales. With Allego, sales

teams onboard better, confidently deliver the right messaging, rapidly adopt best practices, coach and practice

more frequently, and collaborate better with peers and the home office. Explore further at www.allego.com.

Unlike formal sales content management platforms, Allego
enables you to create and deliver content that’s always fresh
and relevant. Your reps are always informed and have what
they need to help them win, with:

© Allego Software® Allego is a registered trademark of Allego Software www.allego.com | 781.400.5671 | salesinquiry@allego.com

Allego’s award winning Customer Success Team guides you through Allego’s proven Blueprint Methodology, ensuring 
successful adoption and use, helping them achieve immediate ROI, and enabling them to avoid  missteps and waste.  

Ensure salespeople have 
fresh content, served in bite-

size chunks and created by 
subject matter experts, sales 
reps, and other stakeholders

Agile, just-in-time 
learning

Ad Hoc Coaching 
and Collaboration

Enable salespeople to bounce 
ideas off of their peers, or 

practice with managers before 
money is on the line--with point-

in-time feedback that enables 
asynchronous conversations, 

anytime and anywhere 

Store and share high production 
value video and collateral with 

buyers as part of the selling process. 

Create courses for certification, using 
video best practices from top 

salespeople created with Allego, 
curated third-party or SCORM content, 

graded coaching exercises, live 
certifications, documents, and more

Learning Content Learning Reinforcement

Reinforce learning with flash drills that 
use spaced reinforcement exercises 

sent to mobile devices, ensuring that 
learning is retained in long-term 

memory

Allego’s detailed tracking and 
reporting helps you identify content 

that resonates with your 
audiences. Sales organizations can 

measure the impact of internal 
content, and marketers can use 
engagement data to build more 

sophisticated approaches for 
nurturing and follow-up activities.

Detailed Reporting

• Mobile-first architecture
• Designed for salespeople
• Built for the enterprise
• Fun, consumer-app ease of use
• Access online and offline

ALLEGO’S AGILE CONTENT CAPABILITIES


